Library Progress International Print version ISSN 0970 1052
Vol.44 No.3, Jul-Dec 2024: P.1224-1228 Online version ISSN 2320 317X

Original Article Available online at www.bpasjournals.com

A Study on Behavioral Factors Influencing Investment Choices of Salaried
People in Mumbai

Rishi Vyas!, Dr. Hiresh Luhar?

'Research Scholar, University of Mumbai, Mumbai, India
Director, VIVA Institute of Management & Research, Virar East, India

How to cite this article: Rishi Vyas, Hiresh Luhar (2024). A Study on Behavioral Factors Influencing Investment
Choices of Salaried People in Mumbai, 44(3), 1224-1228.

ABSTRACT

This research paper examines the behavioral factors influencing investment choices among salaried individuals
in Mumbai. By identifying key psychological biases and preferences, this study aims to provide insights into the
decision-making processes of investors. The findings can help financial advisors and policymakers develop
strategies to enhance investment outcomes for salaried employees.
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INTRODUCTION

Investing is a critical component of financial planning, especially for salaried individuals aiming to secure their
financial future. Mumbai, as a financial hub of India, hosts a diverse population of salaried employees who engage
in various investment activities to build wealth and ensure financial stability. However, traditional finance theories
often assume that investors are rational and always make decisions that maximize their utility. In reality,
investment decisions are frequently influenced by behavioral factors that can lead to irrational and suboptimal
outcomes.

Behavioral finance, a field that integrates psychological insights into economic models, provides a more nuanced
understanding of how individuals make investment choices. This study focuses on four key behavioral factors:
herding behavior, overconfidence, loss aversion, and anchoring. Herding behavior refers to the tendency of
individuals to follow the actions of a larger group, potentially leading to market inefficiencies. Overconfidence,
on the other hand, involves an individual's overestimation of their knowledge or predictive power, often resulting
in excessive risk-taking. Loss aversion describes the preference to avoid losses rather than acquiring equivalent
gains, significantly impacting risk tolerance and investment decisions. Lastly, anchoring involves the reliance on
an initial piece of information, which can disproportionately influence subsequent judgments and decisions.

By examining these behavioral factors, this study aims to uncover the underlying psychological influences that
drive investment choices among salaried individuals in Mumbai. Understanding these factors is crucial for
developing effective financial education programs and advisory services that can help investors make more
informed and rational decisions.

OBJECTIVES OF THE STUDY
1. To identify the primary behavioral factors affecting investment decisions.

2. To analyze the impact of these factors on investment choices.
3. To provide recommendations for improving investment decision-making among salaried individuals.
LITERATURE REVIEW

Behavioral Finance Theory

Behavioral finance integrates psychological theories with conventional finance to explain why people make
irrational financial decisions. According to Barberis and Thaler (2003), behavioral finance examines how
psychological influences and biases affect financial behaviors and decisions. They argue that traditional finance
theories, which assume rational behavior, fail to account for anomalies in the financial markets. Behavioral finance
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offers a framework to understand these anomalies by considering cognitive biases, emotions, and social factors.

Herding Behavior

Herding behavior, the tendency of investors to follow the actions of a larger group, can lead to market
inefficiencies. Bikhchandani, Hirshleifer, and Welch (1998) discuss how informational cascades can cause
individuals to ignore their own information and follow the crowd, often leading to bubbles and crashes. They
highlight that herding is driven by a fear of missing out and a desire for social conformity. This behavior can
significantly impact financial markets, causing large price swings and volatility.

Overconfidence

Overconfidence refers to an individual's overestimation of their knowledge or predictive power, leading to
excessive risk-taking. Odean (1998) found that overconfident investors trade more frequently, under the illusion
that they can predict market movements better than others. This excessive trading often results in higher
transaction costs and lower net returns. Barber and Odean (2001) also observed that overconfident investors are
prone to holding under-diversified portfolios, which increases their exposure to specific risks.

Loss Aversion

Loss aversion describes the preference to avoid losses rather than acquiring equivalent gains. Kahneman and
Tversky (1979), in their seminal work on Prospect Theory, found that individuals feel the pain of losses more
acutely than the pleasure of gains. This psychological bias leads investors to hold on to losing investments for too
long and sell winning investments too soon, a behavior known as the disposition effect. Shefrin and Statman
(1985) also noted that loss aversion causes investors to avoid risk, often leading to conservative investment choices
that may not yield optimal returns.

Anchoring

Anchoring involves the reliance on an initial piece of information, which can disproportionately influence
subsequent judgments and decisions. Tversky and Kahneman (1974) demonstrated that individuals are prone to
making estimates and decisions based on initial values, even when they are irrelevant. This bias can cause
investors to cling to initial price expectations or past performance, disregarding new information. Shiller (2000)
noted that anchoring can lead to persistent mispricing in financial markets, as investors fail to adjust their
expectations in response to changing market conditions.

Gaps in Study

While there is extensive research on behavioral finance, there is a notable gap in literature specifically focusing
on the investment behaviors of salaried individuals in Mumbai. Existing studies often generalize findings across
different demographics and geographies, overlooking unique local economic conditions and cultural factors that
may influence investment decisions. Additionally, there is limited research on how these behavioral biases interact
with one another and how combined effects might influence investment outcomes. This study aims to fill these
gaps by providing a focused analysis on Mumbai's salaried population and exploring the interplay of various
behavioral factors.

Hypothesis of the Study
1. H1: Herding behavior significantly influences the investment choices of salaried individuals in Mumbai.

2. H2: Overconfidence is positively correlated with higher-risk investment choices among salaried individuals
in Mumbai.

3. H3: Loss aversion leads to a preference for low-risk investment options among salaried individuals in Mumbai.

4. H4: Anchoring significantly impacts the investment decisions of salaried individuals in Mumbai, leading to
reliance on traditional investment options.

RESEARCH METHODOLOGY

1. Sample Selection: A sample of 200 salaried individuals from various sectors in Mumbai was selected using
stratified random sampling.

2. Data Collection: A structured questionnaire was used to gather data on demographic variables, investment
choices, and behavioral factors.

3. Data Analysis: Statistical tools such as regression analysis and factor analysis were used to analyze the data.
Data Analysis:

1. Demographic Profile: The sample comprised individuals from diverse age groups, income levels, and
educational backgrounds.

o Age Distribution: 25-35 years (40%), 36-45 years (35%), 46-55 years (15%), 56 years and above (10%).
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o

Income Levels: Below INR 5,00,000 (20%), INR 5,00,001 - INR 10,00,000 (40%), INR 10,00,001 - INR
20,00,000 (30%), Above INR 20,00,000 (10%).

Education: Undergraduate (30%), Postgraduate (50%), Professional Degrees (20%).
Investment Choices:

Mutual Funds: 45%

Stocks: 30%

Fixed Deposits: 15%

Real Estate: 10%

. Behavioral Factors Analysis:

Herding:
Presence: 60% of respondents admitted to following the investment choices of peers.
Impact: Significant positive correlation with investment in mutual funds and stocks (r = 0.56, p <0.01).

Findings: Individuals influenced by herding tend to invest in popular investment avenues, driven by the
perceived safety of following the crowd.

Overconfidence:
Presence: 45% of respondents exhibited overconfidence in their investment knowledge.
Impact: Positive correlation with high-risk investments like stocks (r = 0.42, p < 0.05).

Findings: Overconfident investors are more likely to engage in frequent trading and invest in volatile assets,
often leading to greater exposure to market risks.

Loss Aversion:
Presence: 70% of respondents showed a strong preference for avoiding losses over acquiring gains.

Impact: Significant negative correlation with high-risk investments like stocks (r = -0.48, p < 0.01), positive
correlation with low-risk investments like fixed deposits (r = 0.50, p <0.01).

Findings: Loss-averse individuals prefer safer investment options, such as fixed deposits, which offer lower
returns but minimal risk.

Anchoring:
Presence: 55% of respondents based their investment decisions on initial information or past experiences.

Impact: Positive correlation with real estate investments (r = 0.35, p < 0.05) and fixed deposits (r = 0.40, p <
0.01).

Findings: Investors influenced by anchoring are more likely to stick to traditional investment options and may
miss out on newer, potentially lucrative opportunities.

Hypothesis Testing:

1.

(e]

H1: Herding behavior significantly influences the investment choices of salaried individuals in Mumbai.

Result: Supported. The analysis shows a significant positive correlation between herding behavior and
investments in mutual funds and stocks (r = 0.56, p <0.01).

H2: Overconfidence is positively correlated with higher-risk investment choices among salaried
individuals in Mumbai.

Result: Supported. There is a positive correlation between overconfidence and investments in high-risk assets
like stocks (r =0.42, p < 0.05).

H3: Loss aversion leads to a preference for low-risk investment options among salaried individuals in
Mumbai.

Result: Supported. The study shows a significant negative correlation between loss aversion and high-risk
investments, and a positive correlation with low-risk investments (r =-0.48, p <0.01 for high-risk investments
and r =0.50, p <0.01 for low-risk investments).
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4. H4: Anchoring significantly impacts the investment decisions of salaried individuals in Mumbai, leading
to reliance on traditional investment options.

o Result: Supported. The analysis reveals a positive correlation between anchoring and investments in
traditional assets like real estate and fixed deposits (r = 0.35, p < 0.05 for real estate and r = 0.40, p < 0.01 for
fixed deposits).

DISCUSSIONS

1. Impact of Herding: Herding behavior can lead to market bubbles and crashes, as investors collectively move
towards or away from particular investments. The significant correlation with mutual funds and stocks
suggests that many salaried individuals in Mumbai are influenced by their peers' investment decisions.

2. Overconfidence: Overconfident investors may take on excessive risk, potentially leading to significant
financial losses. The positive correlation with high-risk investments like stocks indicates that overconfidence
may drive riskier investment choices.

3. Loss Aversion: While loss aversion can protect investors from risky ventures, it may also prevent them from
pursuing potentially profitable opportunities. The negative correlation with high-risk investments and positive
correlation with low-risk investments suggest that loss-averse individuals prefer safer investment options.

4. Anchoring: Anchoring can result in biased decision-making, as investors might rely too heavily on initial
information, ignoring subsequent data. The correlation with real estate and fixed deposits indicates that those
who anchor their decisions are likely to invest in perceived stable assets and may miss out on newer, potentially
lucrative opportunities.

RECOMMENDATIONS

1. Financial Education: Enhance financial literacy through comprehensive education programs that address
common behavioral biases and improve investment decisions. These programs should focus on helping
individuals recognize and overcome their biases, understand the importance of diversification, and make
informed choices based on thorough analysis rather than emotional responses.

2. Personalized Financial Advice: Encourage the use of financial advisors who can provide tailored investment
advice, taking into account individual behavioral biases. Financial advisors play a crucial role in mitigating
the impact of behavioral biases, offering objective perspectives and evidence-based recommendations.

3. Awareness Campaigns: Conduct awareness campaigns to educate investors about the impact of behavioral
factors on investment decisions. These campaigns should use relatable examples and practical tips to
demonstrate how biases can lead to suboptimal outcomes and how to avoid them.

4. Behavioral Interventions: Implement behavioral interventions, such as default investment options in
employer-sponsored plans or automated rebalancing services, to nudge investors towards better decision-
making. These interventions leverage insights from behavioral finance to design systems that facilitate optimal
investment behavior, reducing the reliance on individual decision-making.

CONCLUSIONS

Behavioral factors significantly influence the investment choices of salaried individuals in Mumbai, revealing a
complex interplay of psychological biases and economic decision-making. This study has demonstrated that
herding behavior, overconfidence, loss aversion, and anchoring are prevalent among these investors, each
contributing to distinct investment patterns and outcomes.

The significant impact of herding behavior suggests that investors often follow popular trends rather than
conducting independent research. Overconfidence drives riskier investment decisions, while loss aversion leads
to a preference for low-risk, lower-return options. Anchoring affects investment choices by leading individuals to
rely on past information or initial values, potentially limiting their ability to adapt to new opportunities.

Addressing these behavioral biases through targeted financial education, personalized financial advice, and
awareness campaigns can help individuals make more rational and informed investment decisions. Financial
advisors and policymakers should focus on these strategies to improve investment outcomes for salaried
individuals in Mumbai.

Future research could explore additional behavioral factors, such as mental accounting and framing effects, and
examine their influence on investment decisions across different demographics and regions. Longitudinal studies
could provide insights into how behavioral biases evolve over time and the effectiveness of various interventions
in fostering better financial decision-making.
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In conclusion, understanding and addressing the behavioral factors influencing investment choices is essential for
developing effective strategies to enhance financial stability and growth for salaried individuals. By leveraging
the findings of this study, stakeholders can work towards creating a more informed and rational investment
environment in Mumbai.
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